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COBEPUIEHHO HOBOMY gudy MmapKkemuHed. Cmamos 6y()em BKJII0YAamb camvle OCHOBHbLE ID€MEHMbl MapKemuHeda,
Komopble USMEHUNIUCH 8 npoyecce NpuUmMerHeHus Hoeblx cmpameeuzi, C npuee()enuem npumepos Ha OCHo6e pa3luiHblX
UHOCMPAHHBIX KOMRAHUIL.

Abstract: this entry observes different alterations in marketing that has been influenced by new digital promotion
methods. The article includes the most basic elements of marketing, that has been changed due to the process of
adapting new strategies with providing examples of foreign companies.
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IMpu ycunuBarorieiics KOHKYPSHIIUM Ha PhIHKE PHUTEilIa TOPrOBBIM KOMITAHUSM BCE CIOXKHEE COXPAHSATh CBOIO
WHIUBHUYaIbHOCTh U YHHUKAJIbHOCTD TpeiioKeHusl. KOHKYPEHTBI C JIETKOCThIO KOMUPYIOT TOBAPHOE MPEAIOKEHHE,
JIOTIOJIHUTEJIbHBIC YCIYTH, CEepBHC, IpPEAJaraeMblii KIMEHTY. JIerkocTh KOMMPOBAHUS KOMIIAHUN MOPOXKIAET
MEepPEeHACHIILIEHHOCTh PbIHKA aHAJIOTMYHBIMU MPEIIOKEHUSIMH, YTO CHIDKAeT KOHKYPEHTHBIE MpPEHUMYIECTBa
KOMIIaHUHU 10 MUHEMyMa [3].

B npomuioM crienuasucTsl TOJBKO HCIOJIB30BAIN TPAJAULMOHHBIE METO/Il MAPKETHHTa. B HacTosee BpeMs: Mbl
HaOJIo1aeM pacTylMid Tepexo] K Hu(GpoBOMY MapKETHHTY, KOTOPBIA MOJHOCTHIO H3MEHHWJ TPaJUIlMOHHBIN
MAapKETUHI-MUKC. Hano OTMCTHUTH, YTO IOAXO[J, I'IC (bI/IpMa 3aHUMACT TJIaBHYIO MO3UIHNIO, HAYMHACT UCUC3aTh U
MEePEXOIUT B MOAXOI, T/Ie TOTPEOUTETbh CTAHOBUTCS riaBHee Gupmbl [1].

OIHMM U3 TEPBBIX AJIEMCHTOB, KOTOPBIA UCHBITa] HAa ceO0C¢ M3MEHCHHMS, SABJISICTCS caM MpOoAykT. I'me doxkyc
CMECTWIICS OT CO3JIaHHsI TIPOJIYKTOB caMOW (PUPMBI K COBMECTHOMY CO3JIaHHIO MPOAYKTa M Jaxe OpeHma. Takum
00pa3oM, moTpeduTesib MOXKET HE TOJIbKO MOKYIATh TOBAP KOMIIAHHH, HO TAK)Ke MOMOTaTh CO3/aBaTh U YIydYIlaTh
ero. DTo paJiMKalbHOE U3MCHEHHE HAMPABICHO HA HAXOXKICHHE MHHOBAIIMOHHBIX PECYPCOB 3a MpeieiaMu (hHUPMBbI.
Hanpumep, Apache - cBobGoaHblii BeO-cepBep, pa3BUTHE U MOJJEPKAHUE, KOTOPOTO IOJHOCTBIO 3aBHCUT OT €ro
«moTpeduTelnei» depe3 coBMecTHOe cosmanue. Jpyrod mpumep, LittleBigPlanet — koHconbHas urpa B skaHpe
ratdopmepa, KOTOPBIA JaeT BO3MOXKHOCTh MIPOKAaM CO3/[aBaTh CBOM YPOBHH, YTO OYCHb CXOXKE C CO3/IaHHEM
wiaTGopM MpoQecCHOHaIbHBIMI WIPOBBIMH paspaborurkaMu. Takke, m3BecTHas kommanus “Threadless” mo
MPOM3BOJCTBY (yTOONOK, pa3MmenieHHas B Yukaro, He WMeEET CBOEH COOCTBEHHOW KOMAaHIBI MO pa3paboTKy
Jn3aiiHbl. BMecTo 3TOro, Bech KPEAaTWBHBIA NW3ailH OHM TOJY4alOT OT CBoWMX moTpeduteneii. ['oBops 00
uccienoBanuu, onyonukosanHoMm B «the Journal of Product Innovation Management in 2004, 66110 BBISBIEHO, YTO
IMOKYIaTejin 6])[.]'11/1 T'OTOBBI IIJIATUTH 60J'H)H_le B TOM CJIydyac, €CJIM UM JaBaJii BOBMOXKXHOCTb Y4aCTBOBATh B IMTPOLECCE
cozmaHusi mpoxaykra. Camoe HCCIEOBaHME 3aKJIOYalach B TOM, YTO OINpPEIEJICHHBIM Y4YacTHHKAaM JlaBajH
BO3MOXHOCTh CO371aTh CBOM COOCTBEHHBIC KOHIICTITHI YacoB. TakuM 00pa3oM, KIMCHT MOXKET CHENaTh BKIAJI B
YHUKAIBHBIN JM3aiiH, TIPH 3TOM OH OyJeT IJIATHTh HaMHOro Oouibine. Takoil, HOBBIH SJIEMEHT MAapKETHHTa YiKe
HAYMHACT BXOJUTh B Pa3IMYHBIC OTPACIH KaK, HAIPHUMEP ManmHocTpoeHue [1].

[MotpeduTeny pa3HOPOJHBI B CBOMX OTHOIICHUAX ¢ (MPMAMU: OHH CBSI3aHBI C COTHSIMH OPEH/IOB-C MMOMOIIBIO
HOBBIX ME/Ma-KaHaIOB 3a Mpe/eiaMH MPOU3BOJUTENSI U KOHTPOJS PO3HMYHOM TOproBiu. [locie MOKYIKH 3TH
MOTPEOUTENH MOIYT OCTAaBaThCs ArpecCUBHO YBIICUYCHHBIMH, NYOIMYHO MPOJABUTAs MPOAYKIHMIO HIH PE3KO
KPUTUKOBaTh U BBICMEHBATH TOBAPHI, KOTOPBIE OHHU KYITUIIH, HO TAK)KE€ MOTYT COTPYAHHUYATh B Pa3BUTHH OPEHIOB
[5].

CrenyromuM KOHIENITOM MapKeTHHra MHKC, KOTOPBIH TOXE HCHbITal Ha ce0e HM3MEHEHUs, SIBIISeTCS
NPOJBIDKEHNE TOBapa. B coBpeMeHHOM HU(POBOM MHpPE JIOXKHBIC 3asBJICHUS KOMIIAHUH 00 uXx OpeHpe MoryT
OBICTPO PACKPBITBCS M B OOJIBIIMHCTBE CIy4aeB TO MNPUBOJMUT K 3HAYUTEIHHOM (PMHAHCOBOH TMOTEpPEe KOMITaHHH.
[TosTOMy KOMMaHUs OJDKHA MPEJCTABIATh ceOs B MCTHHHOM o0pase, TO ecTh ee ayTeHTHuHocTh. B 2006 rony,
OTHOCHTENIBHO JI0KJaga ObUIo 0OHapyxusiaoch, uto DOMINO’S pizza umeeT camblii YXKACHBIM BKYC MUIIIBI B
Awmeprke. MHOrHE NOTPEOUTEIH KAJTOBAIKCh, YTO HAa BKYC MHIA ObUIA KaKk KapTOH, YTO OYEHb CHIBHO
pazmpaxano nokymnaresis. OHAKO KOMITAHHsI OTpearupoBajia HeMeUIEHHO Ha 3TOT BBI30B, H3MEHUB COCTAB IMUIIIIBI,
MoCJe 4ero oObsABMIA 00 3TOM MOTPEOUTENSAM Yepe3 TPAAUIMOHHYIO PEKJIaMy M WHTEPHET, B KOTOPBIX MOKAa3alld
KJIMITBI C HACTOSIIMMHU JTFOJBMH, KOTOpble KpuUTHKOBanin Domino’s Pizza, u mied-moBapa, KOTOpBIH HPOCHUT HX
nonpo0OoBaTh X HOBYIO Muilly. KOMIaHuUs MCHbITaNa OFPOMHBIH yCIIEX, YTO MPHUBEJIO K YBEIUUCHHIO IPOJAXK B J1Ba
pasa.



ITo cymectBy, mudpoBas ayTeHTHYHOCTh WJINM TOAJIMHHOCTE OpeHJa OTHOCHTCS K CTENEHH, B KOTOPOH
MIPOJBIDKCHNE MPOMYKTa OHJIAMH 0OECIeqnBaeT IMOTPEOUTENs C MCTUHHBIM OMHMCAaHHWEM IPOHMCXOKACHHUS OpeHa,
XapaKTEepHBIX 4epT M BHIroJ. Takoe ayTeHTHYHOE MPOABIKECHHE OOBIYHO COCPENOTAYMBACTCSA HA PACCKa3bIBAaHHE
UCTOpHH OOJIbIIE, YeM Ha KaKOM-TO HEMCKPEHHEM 3asBiieHue. McTopus 0ObIYHO CBA3aHHA C OPEHAOM B MCTHHHOMN
(hopme 1 0GBIYHO Ja€T MOHATH HOTPEOUTENIO, UTO Y OPEH/Ia €CTh IEb OOJIBIIE YEM ITPOCTO MOJTYYUTh IPUOBLIH [2].

Onwupasich Ha UccaeIoBanus GUPMbI FOrrester, ObUTo OmpeaeeHo, YTO ACKTPOHHAS KOMMEPITUS TPHOIMIKACTCS
K $200 mapa B CIIA u cocrasiser 9% oT 00mero o6beMa pO3HUYHBIX MPOAAK, IO CPABHEHHIO ¢ 5% IATH JIET
Ha3aj. Taxoke COOTBETCTBYIOIIMHI MoKa3areib cocrangeT okono 10% B CoennnenHom Koponesctse. Bo Bcem mMupe
uudpoBas po3HUYHAsE TOPTOBII, BEPOATHO, pubmxkaercs Kk 15% 1o 20% ot obuiero odbeMa mpojax, XOTs 0
OyzeT 3HaUNTEIBHO BapbUPOBATHCS B 3aBUCHMOCTH OT cekTopa. Kpome Toro, MHOTO IU(POBBIX PO3HUYHBIX MPOIAK
B HacTOsIIee BpeMs BecbMa puObUTBHEL. Harpumep, nATHIETHSISE CpeHss JOXOAHOCTh 0T AMAzoN Ha UHBECTULUH,
Harmpumep, coctasisiet 17%, B TO BpeMs Kak TPAAUIHOHHbIC CKHIKHA M YHUBEpMaroB B cpeaHeM 6,5% [4].

XoTp n(poBOI MAPKETHHT CTAHOBUTCS BCE MOMYJIIpHEE, TPAIUIIMOHHBIC TEXHUKH BCE €IIle UIMEIOT MECTO OBITb.
BonpmimHCTBO KOMIAHMH CTaIM MCIIONB30BaTh M 00€ CTpaTeTrHH ¢ HEOONBIINM HAKJIOHOM B IM(POBYIO pekiIamy.
OObequHeHre TaKuX CTPATernil CTand Ha3bBaTh “‘Omnichannel” pureituar. DTOT TepMUH OTpaXkaeT TOT (aKT, 4To
PO3HUYHAS CETh MOXET B3aMMOJCHCTBOBATh CO CBOMM MOTpeOUTEIEM Uepe3 OeCUNCIIEHHOE KOTMYECTBO KAHAJIOB -
BeOCalThI, ra3eThl, KHOCKH, KaTaJOTH, KOJUI-LIEHTPHI, COIMAIBHBIC CETH, Tese(OHBI, KOMIBIOTEPHBIE KOHCOJH,
TEJICBUJICHUE U MHOTOE JIPyTO€.

Takum, obpa3om, udppoBas 3pa U3MEHWIA TO, KaK OM3HEC MPOABHraeT CBOM MpOAyKT Ha peiHKE. OHa Tak
nepeaciaia mojsd Uurpbl, YTO KOMIIAHUAM ITPUXOJUTCA HpI/ICI'Ioca6J'II/IBaTL CBOU CTpATCruu Ijisd Toro, 4TOOBI JOOCTUYb
CBOUX KJIMCHTOB U HE MMOTECPATH le/l6bl.]1]).
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